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We off er both a relaxed atmosphere and 

a sports bar, something for families, 

couples, students and seniors. On the 

menu you’ll see many of Roman Italian 

specialities, from the classic bruschetta 

made with melted fontina cheese and 

sautéed mushrooms to mista and 

arugula salads, an array of wood-fi red 

pizzas and paninis, and no shortage of 

primis and seconds. The restaurant has 

full bar and a generouse wine list.Find Us On

www.tavernapellegrini.com   •   www.pizzapellegrini.com
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COLDWELLBANKERHOMES.COM

COLDWELL BANKER

Lafayette  | $1,325,000
Updated 3br/2ba home near downtown w/a huge, approx. .26 acre lot & fruit trees. Kitchen is outfi tted w/top-of-the-line appliances & quartz counters.

Soraya Golesorkhi 925.808.8390
SG@Soraya4Homes.com | CalRE #01771736

Moraga  | $1,275,000
4br/2ba home w/more than one-third acre fl at yard. Open kitchen/family room, living room, formal dining. High ceilings, hardwood fl oors, great location.

Michelle Holcenberg 925.253.4663
Michelle@Holcenberg.com | CalRE #01373412

Orinda Office  925.253.4600 | 5 Moraga Way, Orinda, CA 94563 | ColdwellBankerHomes.com

Coldwell Banker® Has 
MORE INFLUENCE 
on Social Media
As the most influential real estate brand on social media*, Coldwell Banker® will expose your property to more 

buyers – connecting with them directly in the places they spend more time online.

The result? Your property will reach more buyers and generate more interest, which means more opportunities 
for a quick sale. Get more than you expect from a real estate company.  Contact the Orinda office today.

*Klout, December 31, 2017. Real estate agents affiliated with Coldwell Banker Residential Real Estate are independent contractor agents and are not employees of the Company. ©2018 Coldwell Banker Residential Real Estate. All Rights Reserved. Coldwell Banker Residential Real Estate fully supports the principles of the Fair Housing Act and the Equal Opportunity Act. Owned 

by a subsidiary of NRT LLC. Coldwell Banker and the Coldwell Banker Logo are registered service marks owned by Coldwell Banker Real Estate LLC.  441968FL_8/18

OUSD welcomes new board member Liz Daoust as Rossiter exits
By Sora O’Doherty

As Liz Daoust was the only 
person nominated to run for 

the open seat on the Orinda Union 
School District board; no election 
was necessary and the district was 
spared the expense.  She will take 
her seat in December for a four-
year term, along with returning 
members Carol Brown and Jason 
Kaune, who supported her by run-
ning with her as a slate. 
 Daoust is the mother of three 
girls, ages 8, 7 and 5, all attend-
ing Glorietta this year, and Daoust 
is thrilled to have them all in one 

school.  Already a board member 
of the Friends of the Orinda Li-
brary, Daoust is devoted to volun-
teerism, and is very excited to take 
on the challenge of the OUSD.  
“I really love serving this town,” 
she said during a recent interview, 
adding, “I really care about kids, 
teachers, and community. Teach-
ers are my favorite people,” she 
mused, “I am so impressed by the 
amount of energy and patience 
they devote to their students.”
 Daoust earned a master’s from 
Harvard in educational policy 

and management.  During gradu-
ate school, she tutored and started 
teaching middle school as soon as 
she completed her degree.  She has 
also been dean of students both in 
New Hampshire and Palo Alto. 
Thus she has a combination of 
both teaching and administrative 
skills that is, she says, somewhat 
rare among school administrators.  
Daoust says that she respects all 
the members of the school board 
and is excited to work with them 
and with Superintendent Carolyn 
Seaton, whom Daoust praises as 
being a wonderful communicator 
who has assembled a great team.  
 The two school bonds on the 
November ballot have been tak-
ing up some of Daoust’s time, as 
she campaigns for their passage.  
She anticipates that her term on 
the board will be busy with facility 
upgrades. Although the position 
on the school board is voluntary, 
Daoust takes a professional ap-
proach to it. “I see this as my next 
job,” she says.
 Outgoing OUSD Board Mem-
ber Julie Rossiter feels she is leav-
ing the district in a good place.
 When Rossiter was fi rst elected 

to the OUSD board in 2010, it was 
in the middle of a budget crisis that 
brought deep cuts to the school 
budget.  But in the intervening 
eight years she believes that the 
district has made great progress, 
developing a new strategic plan, 
adopting a facilities master plan, 
and hiring Seaton as the new su-
perintendent.  “These are all posi-
tive changes,” Rossiter believes, 
and represent a ton of accomplish-
ments.  As she fi nishes her second 
and fi nal term on the board, Ros-
siter is hard at work promoting the 
two school bond issues that will be 
on the ballot in November. 
 So what does Rossiter an-
ticipate new board member Liz 
Daoust will be facing when she 
joins the board?  If the school bond 
passes, Rossiter anticipates lots of 
positive developments on the fa-
cilities side.  She hopes that work 
will continue to try to centralize 
fundraising efforts, similar to what 
Lafayette and Moraga have done, 
to shift the effort from the indi-
vidual school level to the district 
level.  
 Other continuing and upcom-
ing projects for the board include 

professional development for 
teachers and an ongoing commit-
ment to hiring and retaining the 
best teachers. Each of the schools 
in the district is developing “mak-
er spaces” where kids can come 
and experiment with the process 
of making things.  Orinda Inter-
mediate School offers this as an 
elective, Rossiter says, while at 
the elementary schools students 
may have access to the maker 
space during recess, at lunch, or 
after school. In the maker space 
kids might fi nd robotics, or LEGO 
walls.  One of the developments 
to look out for if the bonds pass 
is the future development of the 
Wagner Ranch Nature Area.  One 
of the bonds specifi cally provides 
for broadening community access 
to the nature area.  Rossiter would 
like to see a classroom space add-
ed to area, and ultimately thinks 
the district will be able to provide 
a much more robust facility and 
programing.
 Although she’ll be off the 
board, Rossiter intends to remain 
actively engaged in education, be 
it fundraising or policy advocacy.

Liz Daoust     Photos Sora O’Doherty Julie Rossiter 

©2018 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker® is a registered trademark licensed to Coldwell Banker Real Estate LLC. An Equal Opportunity Company. Equal Housing
Opportunity. Each Coldwell Banker Residential Brokerage Office is Owned by a Subsidiary of NRT LLC. Real estate agents affiliated with Coldwell Banker Residential Brokerage are independent contractor
sales associates and are not employees of Coldwell Banker Real Estate LLC, Coldwell Banker Residential Brokerage or NRT LLC. CalBRE License #01908304.

Integrity       Knowledge       Results

The local market remains very strong due to very short
supply and high demand. There's still time this year to

take advantage of  the extremely favorable seller's market. 

Call me today for a free consult and personalized plan 
that will net you top $ for your home!

Frank Woodward 
Realtor®, Luxury Property Specialist
T. 925.788.4963 
E.Frank@FrankWoodward.com

Now is a great time to sell a home!

CalBRE#01335916

Why Listing Your Home For Sale This Fall Makes Sense
1.   Demand is strong
2.   There Is Less Competition Now
3.    The Process Will Be Quicker
4.    There Will Never Be a Better Time To Move Up
5.    It’s Time to Move on With Your Life

Call me today to fi nd out how to net top $ for your home!




